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WHAT WE 

ALREADY KNOW



WHAT WE ALREADY KNOW

https://mannatech2.s3.amazonaws.com/mtlibrary/112410494293097.pdf

https://mannatech2.s3.amazonaws.com/mtlibrary/112410494293097.pdf


WHAT Q’s KEEP 

COMING UP NOW?



WHAT IS EVERYONE ASKING?

• How can I clearly see my PPV?

• Why didn’t I qualify?

• Is PPV a leg?

• What is Side Volume?

• What is an Active Leg?

• Where do I place people in the New Plan?

• What can I say to the question, “Can you show me the money?”



FAQ: HOW CAN I CLEARLY SEE MY PPV?

SUCCESS TRACKER REPORTS TO HELP YOU!!!

• Associate Detail – Modified PPV fields to include personally enrolled customers PV 

accurately in line with the new plan.

• Organizational Profile – Updated display of PPV from your own Customers in a separate 

table above your organization details. And other updates as recommended by the Field…

NEW: AQ Team Bonus – New report – Calculations include pending AO! 

NEW: Associates Close to Or Qualified for AQ Team Bonus – New report (for current BP 

and previous BP if commissions are not run). Calculations include pending AO.

NEW: Associates Who Received AQ Team Bonus – New report to show associates who 

received AQ Team in the commission run BPs.



FAQ: HOW CAN I CLEARLY SEE MY PPV?

ORG PROF TODAY ORG PROF AFTER NEXT BUILD



CLEAR PPV IN ORG PROFILE

FIRST YOU SEE “LEVEL” OR LEG ZERO (CUSTOMERS)



THEN YOU SEE YOUR ORGANIZATION 

(ASSOCIATES & THEIR CUSTOMERS)

CLEAR PPV IN ORG PROFILE



FAQ: WHY DIDN’T I QUALIFY?

What are the 4 rules? 

1. Achieve the correct PPV

2. Achieve the minimum or greater DPV

3. Max Leg or Side Volume (Build in a balanced, sustainable fashion.)

4. Active Legs (Cannot just build with customers, you need Associates too.)



WHY DIDN’T I QUALIFY?

What are the 4 rules?



RULE #1: PPV

PPV EXAMPLE FOR DIRECTOR

YOUR ASSOCIATE 
ACCOUNT

Customer 1

Customer 2

Customer 3

Customer 4

Customer 5

1,000 in PPV

ASSOCIATE LEG 1 is 

300 in Volume

ASSOCIATE LEG 2 is 

150 in Volume

1,000 in PPV

+ 300 from Leg 1

+ 150 from Leg 2

150 from Leg 2



RULE #1: PPV

PPV EXAMPLE AS “BIG LEG”: DIRECTOR

YOUR ASSOCIATE 
ACCOUNT

200 volume

Customer 1 = 200v 1,200 in total PPV.

We can only count 900 per 

Max Leg Rule #3.

ASSOCIATE LEG 1 is 

300 in Volume

ASSOCIATE LEG 2 is 

150 in Volume

TOTAL FOR QUALIFICATIONS

900 from Big Leg PPV

+ 300 from Leg 1

+ 150 from Leg 2

Short in Side Volume by 150 in 

Volume.

X: Not qualified for Director 

Customer 2 = 200v 

Customer 3 = 200v

Customer 4 = 200v 

Customer 5 = 200v 



RULE #1: PPV

PPV EXAMPLE AS “BIG LEG”: DIRECTOR

YOUR ASSOCIATE 
ACCOUNT

200 volume

Customer 1 = 200v 

ASSOCIATE LEG 1 is 

300 in Volume

ASSOCIATE LEG 2 is 

150 in Volume

Customer 2 = 200v 

Customer 3 = 200v

Customer 4 = 200v 

Customer 5 = 200v 

PPV Takeaway: 

PPV can either be your 

BIG LEG or:

PPV can be part of your 

SIDE VOLUME if there is 

a big Associate leg.



RULE #3: BIG LEG VS SIDE VOLUME EXAMPLES

PPV = 30,000
(28,000 counts 

towards PD 

qualifications 

due to Max Leg)

LEG 1 = 5,000 Volume LEG 2 = 5,000 Volume

EXAMPLE #1-PPV IS THE BIG LEG?

PPV = 6,000

LEG 1 = 28,000 

Volume
LEG 2 = 6,000 Volume

EXAMPLE #2-PPV IS PART OF SIDE VOLUME



RULE #4: ACTIVE LEGS

What are Active Legs? 

Active Legs are Associate Legs where an Associate has achieved 

100 PPV.

• (Cannot just build with customers, you need Associates too.)

An Associate on level 3 that sold 100 volume to their own Customer 

would qualify. Why? Because that Associate has 100 PPV whether 

they purchased or not. 



WHERE DO I PLACE PEOPLE NOW?

Build “up close and personal” first to boost your percentage of earning on 

your volume, then you can build depth and develop leaders once you are 

balanced which is where you want to be.

Step 1: Start growing in Customers and Associates.

Step 2: Get as much volume in the first 7 levels of each leg as you can cram in there.

Step 3: Teach everyone on your team to do the same.

Step 4: Once balanced, build depth to develop leaders.

Step 5: SMILE! You are building 



SHOW ME THE MONEY



SHOW ME THE MONEY

We know a way for someone to earn 

around $450 per month!

Director earnings from 

1,500 in Customers 

alone:

• $75.00 for AQ Personal.

• $300.00 for AQ Team.

• $40.00 for Tier 2 Power Seller Bonus.

• $40.00 in Uni-level 1 @ 5%.

__________________________________

Total : $455.00



THANK YOU 

EVERYONE!!!


